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Decision time

For individuals, just as for businesses,  
needs evolve with the passage of time.  
This means that as the years go by, different 
plans are going to require different financial 
solutions at different stages of life.

This is especially true once we reach a time of life when we 
can really begin to build the financial wealth that will allow 
us to achieve our most important goals.

At this stage, there are more financial choices to be made, 
with consequences that are more significant. Each decision 
is crucial because there is a larger amount of capital 
involved, the management of it is more complex, and there 
is less time remaining to leverage the dynamics of the 
financial strategies and tools available.

This is when the services of an experienced financial 
advisor can make all the difference.

Drawing on more than a century of know-how and the 
resources of one of Canada’s largest financial groups,  
a National Bank Financial Investment Advisor has both  
the expertise and the resources to help you build and 
manage the assets you need to reach your goals. 

Let us show you how your Investment Advisor’s advice  
can truly be a capital asset.
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Goal		 Career	 Get	established	 Financial	independence	 Security

Profile Q	Students or young workers Q Young singles or families Q Mature adults  Q Semi-retired
Q No children Q Often have children at home  Q Children have usually left home Q Retired
Q Usually no mortgage Q Usually have a mortgage 

 
Description  Q Beginning of financial responsibility Q Family is a priority Q Accumulation of wealth Q Want to maintain a comfortable lifestyle

Q Accent on pleasure of consumption Q Life is fast-paced, hectic Q Young at heart Q Very active in first phase and   
Q Beginning of debt phase   Q Active, busy lifestyle  while health permits
Q Very comfortable with technology   Q Planning for a comfortable retirement Q Less active in second phase;
Q Thinking about career choice     health becomes a concern

       

Financial  Q Using financial education Q In debt and concerned about Q Investment and tax planning advice Q Having enough money throughout retirement
concerns  and budgeting tools debt management Q For business owners, importance of Q Enjoying life while health permits

Q Not abusing credit to  Q Beginning to invest and save succession or selling their company Q Thinking about estate planning and transferring
  buy consumer goods (retirement and children’s education) Q Retirement planning advice  wealth to the next generation

Q Having enough money to  Q Financial advice integrating Q Paying off mortgage
fund education both credit and savings 

Q Repaying student loans   Q Insurance and protection (power of attorney 
  (full-time workers) and will) are important for children
   

Transition	to Q Planning to buy a house Q Children are older,  Q Planning to change the pace of life – Q Selling the house and moving 
next	stage  or have children in the near future some move out on their own to retire, work less, or volunteer into a residence, condo, or home

   Q Substantial reduction in mortgage balance 
   Q Increasing affluence and investments 
   

  

The path  
to your goals 

Finding your personal route 
to financial independence.

Net	value	$

+	Positive

-	Negative

Life	cycles	and	
financial	goals

Net value $

+ Positive

- Negative

Life cycles and
financial goals
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+	Positive
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While the kinds of pressures prevailing  
early in a career rarely allow you to build up 
much equity, things change once you are  
more established in life. Paying off debt and 
main taining good saving habits can quickly  
allow you to grow your net worth and make 
more intensive use of the full spectrum of 
investment possibilities to increase your  
financial wealth. 

If you have reached this stage, a National  
Bank Financial Investment Advisor can help 
you to take your next step towards financial 
independence. With the support of the entire 
National Bank Financial Group, your advisor  
is able to work with you using an integrated 
approach to meeting all of your financial needs, 
from transactional banking, credit products, 
insurance and annuity services to business 
financing, as well as helping you manage  
your investments.
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A partner  
you can trust

Building wealth is about  
more than just money.
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Building wealth is not an end in itself. It’s a 
means of providing security for your family, 
broadening your career choices, or simply 
having more free time for your leisure 
activities. Financial prosperity can also allow 
you to help the less fortunate or to support 
causes that are important to you. 

A partner in  
your financial success

Our mission, in a nutshell, is to advise you about every 
aspect of your financial wealth. We can help you:

Q make your wealth grow,

Q protect it,

Q convert it into steady income,

Q pass it along to future generations. 

We can quantify your dreams and work with you to 
develop a plan for making them come true.  

It all comes down to advice

Our role in your financial success is to offer you the 
most well-researched and well-documented advice  
to help you make the right decisions. Before we even 
begin to talk about the investment vehicles likely to 
help you reach your goals, we focus our energy – and 
our people – on providing you with objective,  
well-researched information and wise counsel. That’s 
why we put the Investment Advisor at the centre of 
your relationship with our firm.

Limitless investment solutions

National Bank Financial is a full-service investment 
dealer. This means that, to help you reach your goals, 
your Investment Advisor can draw on the full range 
of investment vehicles – from simple GICs to complex 
structured products, including mutual funds, stocks, 
bonds, options, discretionary management products, 
and so on.

Your own Advisor:   
a definite advantage

Every National Bank Financial Investment 
Advisor is a professional with a solid 
education and an average of more than  
11 years of industry experience. Each of 
our advisors must:

q successfully complete the specialized 
training required by regulatory  
authorities;

q register with the regulatory 
authorities;

q complete National Bank Financial’s 
own training program that focuses on 
perfecting portfolio management skills, 
mastering the latest industry products,  
and integrating our organization’s 
investment philosophy and operation-
al processes. This training goes well 
beyond the basic requirements of the 
regulatory authorities;

q follow a program of continuing 
education to maintain and increase  
his or her expertise in a constantly 
evolving financial universe.

Your Investment Advisor does not have a 
vested interest in any particular product. 
He or she can act objectively to build a 
portfolio that is made-to-measure for you. 
Your advisor can also issue knowledge-
able recommendations about other 
aspects of your finances: mortgage term, 
income taxes, etc.
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A systematic 
approach that works

Understanding leads to better 
planning and action.

1.	Understand
From the outset, your advisor will take the time to get to know you, 
because your needs will form the basis of your personalized financial 
approach. He or she will identify your goals, your priorities, your  
investment horizon and your risk tolerance.

Your advisor will also explain our process and discuss various issues 
with you in relation to your specific situation. 

Your role

Q		Be as open as possible.

Q		Provide all relevant information and documentation.

Q		Understand how the decisions you make today will have 
an impact in the future.

Q		Ask questions.

Q		Make sure that you understand issues such as the 
risk-return relationship and the importance of time and patience.

4.	Monitor
Your advisor will be monitoring the economy and financial markets on an ongoing basis and 
will propose adjustments to your investment portfolio as they become appropriate . He or she  
has the tools  to assess whether you are still on the right track financially and to determine 
what adjustments are required.

As your personal situation changes over time, you may need to make changes to your plan  
as well. When any major change occurs, the four-step process illustrated here should be 
initiated again: you and your advisor need to assess the impact of the change and make any 
modifications to this plan to keep you on track for reaching your financial goals. 

Your role

Q		Monitor your situation regularly and inform your advisor immediately 
of any changes in your life that could have an impact on your plan.

Q		Carefully read any documentation you receive from us, and review your 
portfolio statement upon reception.
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A	four-step	process	
for	getting	the	most	
from	your	Investment	
Advisor’s	knowledge
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2.	Plan	
Based on the information you provide, your advisor will make a detailed analysis of your situation  
and confirm your priorities with you, and then draw up a personalized action plan by prioritizing  
your goals and making the necessary calculations. Then he or she will assess the feasibility of  
your plans for the short, medium and long term, taking into account your family situation, budget, 
investments, taxes, insurance, retirement, etc. 

Your personalized plan is a kind of road map or game plan:  it defines the savings rate and investment 
returns you need to aim for, based on your current assets, to achieve the wealth  you need at specific 
points in your life. This game plan gives rise to another essential document:  your investment policy, 
which sets out all the criteria that will guide the composition and management of your portfolio. 

Your role

Q		Be specific about your goals, provide all the parameters affecting various 
decisions and think about the consequences.

Q		Evaluate the plan proposed by your advisor and make sure that you are 
comfortable with it.

3.	Act	
At this stage, you and your advisor put your plan into action.

This is the stage when suitable solutions are suggested and selected. Your National Bank Investment 
Advisor will present various approaches which, each in its own way, will allow your portfolio to benefit 
from the powerful dynamics of Canadian and international financial markets. 

The key point here is not to neglect any aspect of your situation. The recommendations might include 
transactional banking, credit or insurance products based on your needs. Your advisor will make sure 
that you understand the proposed solutions and that you are comfortable with them.

Together, you can choose the best investment vehicles for your needs, and put them into action in a 
well-structured portfolio.

Your role

Q		Evaluate the solutions and absorb information about the products. If there is anything 
you don’t understand, ask questions.

Q		Confirm your choices.

Q		Communicate as needed with other specialists: lawyer, accountant, tax specialist, etc. 
For example:  if your plan recommends drawing up a new will or a power of attorney,  
you should meet with your lawyer. If you have set up a regular savings plan, you might  
need to contact your employer to adjust your payroll deductions.

The Investment Advisor’s role is to put all of 
his or her knowledge and experience at your 
disposal while you consider your options 
and then, once you’ve made your decisions, 
to build and manage a customized portfolio 
that reflects those choices. He or she can also 
recommend complementary financial products 
and services that fit your needs. The quickest 
road to success is for you and your advisor to 
work together using a time-tested process, 
as illustrated in the diagram on these pages. 
This process is the underpinning of any good 
investment strategy.

Your Investment Advisor will help you come 
up with a plan – a long-term vision of your 
financial future and the context in which it 
will develop – and will then put this plan into 
action and update it regularly with you. Even 
before tapping into his or her broad knowledge 
of the investment vehicles available, however, 
your advisor will ensure that he or she fully 
understands your personal, professional, and 
financial situation.
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The full spectrum 
of investments 

Not just investment products:  
investment solutions.
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As a full-service investment dealer,  
National Bank Financial gives you access  
to the full spectrum of investment vehicles 
to build your custom portfolio. 

This comprises several large investment categories 
which you can buy into either directly with individual 
securities (shares, bonds, etc.) or with pooled 
investment vehicles such as mutual funds, fund 
portfolios, or exchange-traded funds.

Q money	market	securities
short-term GICs, Treasury bills,  
bankers’ acceptances, etc.

Q fixed-income	securities
bonds, strip coupons, longer-term GICs,  
preferred shares, etc.

Q equities
common shares, warrants, rights, etc.

Q derivatives
options, futures, etc.

Q structured	products
principal-protected notes, etc.

Choose the right approach

Your Investment Advisor’s role is to help you not only 
decide which of these tools will best help you reach 
your goals, but also – and especially – choose the 
approach you are going to take. The choice of 
approach will be based on two main factors:

Q how much you want to participate in the 
management of your portfolio;

Q the amount of investible assets you have.

At the beginning of your business relationship, your 
Investment Advisor will ask you about the degree of 
involvement you wish to have in the day-to-day 
management of your wealth. He or she will ask you to 
specify whether you want to have a direct hand in the 
investment process with the benefit of his or her 
advice, or whether you would prefer to have your 
advisor delegate all or part of this management to 
internal or external specialists on your behalf. 
Depending on the size of your portfolio, a variety  
of approaches can be considered at this point. 

Fully delegate the management  
of your portfolio

The less you want to participate, the more your 
portfolio should be skewed towards “turn-key” 
vehicles – investments that essentially manage 
themselves. With this approach, you and your  
advisor choose the right vehicle based on your 
objectives and investor profile. From that point on, 
you have the comfort of knowing that one or more 
professional portfolio managers are watching over 
your investment, and your advisor is watching over 
the portfolio managers. A number of investment 
vehicles can help you to implement this type of 
approach: balanced mutual funds, fund portfolios, 
baskets of various asset classes, and so on. If you are 
dealing with one of our advisors who have a Portfolio 
Manager designation, he or she can also manage all 
or portions of your portfolio on a discretionary basis.

Partially delegate the management  
of your portfolio

Many investors prefer to play a role in the 
management of their wealth. They value the 
importance of advice, and don’t have the time, 
knowledge or desire to fully manage their own 
portfolios. However, they do want to participate to 
some degree in the process, discussing approaches 
and investments with their advisor, and still retain 
final control over the ultimate decisions.

Many vehicles are suitable for this type of manage-
ment approach:  mutual funds, exchange-traded 
funds,  specialized mandates given to portfolio 
managers, alternative investments and so on. With 
this level of involvement, it can be appropriate to use 
individually purchased direct investments for the 
fixed-income portion of your portfolio, and even 
supplement the managed equity component with a 
few carefully chosen stocks. Your Investment Advisor 
will help you choose both the pooled vehicles and the 
individual securities. 

Be active in the management  
of your portfolio

Finally, investors who want to be actively involved in 
the day-to-day management of their portfolios can 
work with their Investment Advisors in two ways. They  
can either validate recommendations their advisor 
makes in terms of individual security selection, 
portfolio rebalancing and tactical asset mix shifts,  
or they can participate actively and directly in the 
process, bringing some of their own ideas to the table. 
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The types of investments that can come into play 
with this type of approach depend on how much 
you have to invest. Generally speaking, individually 
chosen stocks and bonds will give the greatest level 
of control, and will make up the core of the major 
asset classes. However, exchange-traded funds can 
be an excellent vehicle for targeted exposure to the 
more specialized asset classes. Your Investment 
Advisor will steer you to the most appropriate 
vehicles given the size of your portfolio. 

Exclusive solutions 

When you do business with National Bank Financial, 
you and your Investment Advisor also have 
preferred access to a wide range of proprietary 
products developed by our firm to meet the needs 
of clients who wish to delegate all or part of the 
day-to-day management of their portfolio.

National Bank Financial  
Turnkey Solutions 

Baskets

Our “Baskets” are model portfolios that are 
accessible with only a modest initial investment. 
With a single order to buy, you acquire a diversified 
selection of securities (stocks, bonds, coupons, etc.) 
from a number of different issuers. This approach 
combines the advantages of having individual 
securities in your portfolio and the simplicity of a 
mutual fund. It delivers the benefits of professional 
portfolio management and direct ownership of the 
underlying stocks or bonds, as well as considerable 
savings on transaction costs. All our baskets  
are managed on a discretionary basis by Natcan 
Investment Management, another subsidiary  
of National Bank Financial Group, or by external 
portfolio managers or National Bank Financial 
advisors who have earned their Portfolio  
Manager designation.

Ambassador	Portfolio	Service	

Ambassador Portfolio Service gives you and your 
Investment Advisor the choice of asset classes and 
management styles to optimize your portfolio in the 
same way that large institutions and the wealthiest 
individual investors do. Even better:  in doing so it 
gives you access to world-class portfolio managers. 
And, unlike many other approaches to portfolio 
management, it is not based on mutual funds but  
on individual securities – which provides significant 
benefits in terms of transparency, flexibility,  
and tax planning. 

National Bank Mutual Funds

National Bank Financial clients have direct access 
to the entire family of National Bank Securities 
Mutual Funds. This comprises three major fund 
brands, each with its own characteristics:  National 
Bank Mutual Funds (basic funds), Altamira Funds 
(specialized funds), and Omega Funds (under 
external management). These funds cover all asset 
classes and management styles. They are available 
individually to be used as portfolio components,  
or as turnkey solutions in the form of strategic 
portfolios, managed portfolios, monthly income 
portfolios, or diversified funds. Meritage Portfolios, 
in particular, are “fund of funds” portfolios under 
external management. They make it possible  
to build an optimized portfolio, tailored to  
the investor, that will automatically rebalance  
in response to changes in the market, with  
each component entrusted to a world-class 
external manager.

Private Wealth 1859
Top-flight investment management service

Individuals with considerable personal wealth often 
have financial management needs that are more 
complex than those of the average investor. Private 
Wealth 1859 was created to give our advisors all the 
tools required to ensure such needs are met. This 
turnkey service is based on portfolio management 
combined with rigorous tax planning, an in-depth 
understanding of the client’s financial situation,  
and a continuous monitoring system. Management 
of your finances can be delegated in whole or in 
part (e.g.: financial planning, tax planning, estate 
planning, investment management, etc.), in 
cooperation with your Investment Advisor.

If you have any questions about a service that is not 
listed here, please ask your Investment Advisor.
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How	are	we	paid	for	our	work?

Based on your profile and the tools chosen 
for your personalized plan, your advisor will 
give you a detailed rundown of the cost before 
implementing your strategy. Like any financial 
institution, we charge for the counsel and 
services we provide. This remuneration could be 
in the form of transaction-based commissions, 
spreads built into security transaction rates, 
or fees based on the value of your portfolio. 
In certain cases, service or administration fees 
might also apply. Your advisor will go over 
the characteristics of each form with you to 
determine which is best suited to your situation.

All	kinds	of	accounts	for	your	personal	financial	needs	
National Bank Financial offers you a wide range of accounts (cash, margin, 
U.S. dollar, RRSP, RRIF, RESP, TFSA, etc.). All of them give you four distinct 
advantages:

Q		They allow you to keep your securities with us at no charge. Your 
investments will appear on a consolidated statement, which greatly 
facilitates overall investment management; 

Q		All interest and dividends earned by your investments, plus the capital at 
maturity, are automatically credited to your account, which is certainly 
far more convient than having to run to the bank to deposit dividend and 
interest cheques; 

Q		Your year-end tax receipts are also consolidated: instead of receiving 
different slips for each issuer, you get a single set of statements for  
tax purposes;

Q		Our accounts give access to competitive interest rates on your 
cash balances.

NB: Most of these investments are eligible to be held in an  
RRSP, RRIF, LIRA, LIF, RESP or TFSA. Certain criteria may apply. 
* Principal protected at maturity.

Investment	product	spectrum:		an	overview

Treasury bills, Bankers’ acceptances
Guaranteed investment certificates
Savings bonds
Government bonds
Corporate bonds
High-yield bonds
Preferred shares
Principal-protected notes*
Common shares
Fixed-income funds
Balanced funds
Equity funds
Fixed-income-based exchange-traded funds
Equity-based exchange-traded funds
Options and derivatives
Alternative investments  Q	 Q

Guaranteed
returns,   
protection 
of capital

Long-term 
capital growth 

Significant 
capital growth 
with higher
volatility

Regular 
income

Main	investment	vehicles Objectives
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Protecting  
your assets: 
an absolute 
priority

One of the major, and  
very legitimate, concerns  
of investors in choosing  
a financial institution  
to do business with is the  
protection of the funds  
they deposit there. In opting 
for National Bank Financial, 
you are making a choice  
that will allow you to sleep 
well at night.
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Anyone who decides to invest his or her 
money soon becomes familiar with the 
notion of risk. And one of every investor’s 
first and most important decisions is  
to establish a personal level of tolerance 
with respect to market volatility – an  
easy task when based on a judicious 
investment strategy.

However, choosing a financial institution to which 
to entrust your money should not be associated 
with risk of any sort, nor should you have any 
concerns about the stability of the firm you choose. 
When you choose National Bank Financial, you 
benefit from the most solid protection the industry 
has to offer.

The Canadian Investor  
Protection Fund

National Bank Financial is a member of the 
Investment Industry Regulatory Organization 
of Canada (IIROC), which means that the funds 
you entrust to us are covered by the Canadian 
Investor Protection Fund (CIPF), which protects the 
public in case of the insolvency or bankruptcy of a 
member firm. The CIPF guarantees your accounts 
for up to $1,000,000 against any losses resulting 
from the extremely unlikely event of National Bank 
Financial becoming insolvent. Separate coverage 
of up to $1,000,000 also applies to your combined 
registered retirement accounts (RRSP, RRIF, LIRA, 
LIF). Cash balances of up to $100,000 in registered 
plan accounts are also covered by the Canada 
Deposit Insurance Corporation (CDIC). 

Rock-solid for 150 years

Above and beyond this CIPF coverage, however, 
the best protection for your money is the proven 
strength of your financial institution. National Bank 
Financial is part of an integrated financial group 
that has been serving the needs of Canadians for 
more than 150 years. National Bank Financial 
Group has assets of $134 billion and is one of the 
oldest and most reputable financial institutions  
in Canada.

National Bank Financial has had over a century of 
experience in developing sound, cautious business 
practices that have helped us successfully adapt to 
the ongoing evolution of every different economic 
climate. Having witnessed the countless socio-
political and economic changes that characterized 
the 20th century, we remain resolutely on the same 
course. With close to $50 billion in assets under 
direct management and another $50 billion under 
administration, National Bank Financial is one of 
the six largest investment dealers in Canada, with 
approximately 750 Investment Advisors serving 
over 225,000 clients from coast to coast. 

An	important	detail
Fixed-income securities, such as bonds,  
strip bonds, and Treasury bills, are fully and 
unconditionally guaranteed by the issuer 
with respect to yield and maturity value. 
When the issuer is the federal government, 
this effectively gives you the highest-quality  
guarantee available to a Canadian investor.1   

1  The value of other securities, such as equities or investment funds, is subject to market fluctuations and is in no way guaranteed. Furthermore, since 
National Bank of Canada and National Bank Financial are separate corporate entities, the securities offered by the latter are not guaranteed by the 
former, with the exception of certain securities issued by National Bank itself.
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Joining forces  
to serve you

Your Investment Advisor is at 
the centre of an organization 
that can provide for all of 
your financial needs.

16
 | 

17
   

   
   

  O
ur

 a
dv

ic
e:

  a
 c

ap
it

al
 a

ss
et

BNF_BRO_ang.indd   16 10-07-26   14:50



National	Bank	Financial is one of the 
top six investment dealers in Canada.  
The Firm can trace its roots back to 1902, a 
time when many of its current competitors 
had yet to see the light of day. 

National Bank Financial is an integrated firm  
that is national in scope, combining individual 
advisory and brokerage services with institutional 
brokerage, corporate finance, and third-party 
securities clearing and brokerage services. 

The Firm is present in all regions of Canada and 
also has operations in the United States and 
Europe. It employs some 3,000 people working in 
offices located in Canada’s major urban centres. 

National	Bank	Financial	at	a	glance

Q		One of Canada’s leading investment dealers

Q		$1.1 billion in annual revenues

Q		$875 million in capital

Q		More than 750 Investment Advisors in 86 branches from coast to coast

Q		Close to $50 billion in assets under management for individual investors

Q		A leader in institutional equity sales and trading

Q		Highly ranked research

Q		A diverse group of investment banking professionals

Q		Specialized mergers-and-acquisitions expertise

Q		Integrated corporate banking capability

Q		A key participant in all Canadian fixed-income markets

Q		Canada’s #1 provider of third-party securities clearing services

Q		A dynamic merchant bank
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Individual Investor Services 

National Bank Financial’s business unit that 
provides wealth management services to individual 
investors is presented in detail throughout this 
brochure. Our individual clients have access to a 
force of more than 750 Investment Advisors in a 
network of 86 branches extending from Halifax  
to Victoria.

These Investment Advisors manage close to  
$50 billion in assets for roughly 250,000 individual 
Canadian investors. Our top priority is to offer  
you wise counsel based on objective, well-
documented research to help you make the  
right financial decisions. 

Institutional services 

Institutional sales and trading form one corner-
stone of National Bank Financial’s success. Our 
professionals in this field have strong relationships 
with institutional clients, providing the Firm with 
good market intelligence for evaluation, timing, 
and structuring of public issues.

Our drive in this area is gaining more and more 
notice – a clear indication of our ability to deliver 
increasing liquidity to securities issuers. 

Investment banking and  
corporate services

National Bank Financial has one of the largest 
integrated investment banking and corporate 
services teams in Canada. With 160 professionals 
working in Montreal, Toronto, Calgary, Vancouver, 
New York and London, this business unit has 
managed to double its market share in the corporate 
and investment banking sector in recent years.

NBF is a Canadian leader in initial public share 
offerings and financing follow-up. National Bank 
Financial can handle the structuring and issuance 
of debt securities, and raises substantial capital for 
key clients with this type of financing. The Firm’s 
share of the debt market has been growing steadily 
in recent years.

Equity and capital market research 

National Bank Financial’s Research Department  
is recognized by experts as one of the best in 
Canada. This team monitors major economic trends 
and keeps a close watch on social and political 
events that can affect both domestic and 
international markets. 

Our analysts cover all the major market sectors and 
publish reports on a great number of companies 
that they follow systematically. 

As a client, you benefit from this high-quality 
research in two ways:

Q you can consult our reports as you need them, 
along with reports from our prestigious partner 
firms such as Crédit Suisse and Argus;

Q you will be secure in the knowledge that 
your Investment Advisor is basing his or her 
recommendations on reliable analyses, the 
quality of which is recognized by authorities  
in the profession.
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National Bank Securities

National Bank Securities is a partner to National 
Bank Financial in developing investment solutions 
that meet our clients’ ever-changing and 
increasingly complex needs.

National Bank Securities designs and manages a 
wide range of specialized investment products, 
notably including National Bank Mutual Funds 
(basic funds), Altamira Funds (specialized funds), 
Omega Funds (under external management), 
Meritage Portfolios (fund-of-funds portfolios 
under external management), National Bank 
Financial Baskets (baskets of individual securities), 
and the Ambassador Portfolio Service (portfolios 
under external management). Products offered 
by National Bank Securities are distributed 
throughout the National Bank Financial Group 
network and by authorized brokers from coast 
to coast in Canada. Assets under management in 
National Bank Securities products total $12 billion.

Thanks to the relationship connecting National 
Bank Financial and National Bank Securities, 
National Bank Financial Investment Advisors can 
offer their clients direct access to a full range 
of top-quality investment tools in the form of 
individual products or turnkey solutions.

National Bank Correspondent 
Network (NBCN) 

Through its subsidiary NBCN, National Bank 
Financial is also the largest provider of third-party 
clearing services in Canada. 

NBCN provides clearing services to over one 
hundred client firms, including securities dealers, 
portfolio managers, independent securities firms, 
financial planners, investment counsellors, and 
money managers. 
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National Bank 
Financial Group

Over the past 150 years, 
National Bank has not only 
become one of the largest 
banks in Canada, but has 
also been an active force 
in our social and economic 
development. Thanks to 
your National Bank Financial 
Investment Advisor, this same 
force is at your service today.
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Through its subsidiaries, National Bank 
of Canada covers all areas of finance in 
addition to offering traditional banking 
services. With branches in eight out of ten 
Canadian provinces, National Bank is the 
sixth largest major bank in Canada.

National Bank has representative offices, 
subsidiaries, and alliances in the United States, 
Europe and elsewhere in the world. It is active  
on international capital markets and, through 
subsidiaries, also operates in the fields of 
securities brokerage, insurance, and wealth 
management, as well as mutual fund and pension 
fund management.

Our operating sectors

Personal and commercial banking network  
of branches and advisors 

This sector provides transactional and financing 
services, as well as insurance, savings, and 
investment solutions through National Bank  
and National Bank Financial branches.

Development and management of savings  
and investment solutions 

This sector develops and manages trading, 
financing, savings and investment solutions for 
bank customers as well as for clients of specialized 
subsidiaries and third parties.

Financial markets

This sector meets the needs of large businesses  
and institutions by doing equity and debt 
financing, and trading on capital markets.

National Bank Financial Group at a glance

 17 772  employees
 446  branches
 855  banking machines
 2.35  million individual clients
 $ 134.5  billion in assets
 $ 191.8  billion in assets under management and administration
 $ 9.33  billion in stock market capitalization
 NA-T  symbol on the Toronto Stock Exchange (TSX)

Our Values

q  Client satisfaction
q  Cooperation and teamwork
q  Efficiency
q  Innovation
q  Integrity
q  Performance
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150 years  
of know-how

A legacy of expertise to support 
your financial wealth.
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1902
1859 1861

100	y ears

1924

1958 19631919

1859
National Bank is founded.

1861
Banque Jacques-Cartier, soon to be  
renamed Provincial Bank of Canada,  
is founded.

1902
L.G. Beaubien & Co. brokerage firm is  
founded by financiers Louis-de-Gaspé Beaubien  
and Henri Branchaud. Almost a century later, 
after numerous alliances, mergers and  
acquisitions, this firm will become National 
Bank Financial.

1919
L.G. Beaubien & Co. joins the Canadian  
Investment Dealers Association,  
known today as IIROC.

	
1924
National Bank and  
Banque d’Hochelaga merge  
to form Canadian National Bank.

1958
L.-G. Beaubien & Co. consolidates  
its presence in Europe by opening  
an office in Geneva. Twenty years earlier,  
the firm had opened an office in Brussels.
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During the course of the 20th century, 
National Bank Financial grew steadily on a 
solid foundation, profiting from many strategic 
alliances formed with key partners. The Firm 
itself was created by the merger of a number  
of different brokerage firms over the years.  

Since 1988, its history has been blended with 
that of National Bank, one of the oldest and 
largest financial groups in Canada, founded  
in 1859.

| | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | | |
100	y ears 150	years

2008 20091958 1963 1978 1988 1999
1979 2002

1963
L.-G. Beaubien & Co. is acquired by Crédit interprovincial Inc., 
a company founded in 1941 by financier Jean-Louis Lévesque. 
The firm will be renamed Lévesque, Beaubien Inc. in 1970. 

1978
Lévesque, Beaubien Inc. opens an office in London.

1979
Canadian National Bank and Provincial Bank of Canada 
undertake one of the largest mergers in Canadian banking 
history to form National Bank of Canada, with total  
assets of $15 billion.

1988
After acquiring in succession J.D. Mack Capital Group, 
Equitable Securities, Oswald Drinkwater, and John Graham, 
Lévesque, Beaubien Inc. merges with brokerage firm 
Geoffrion Leclerc. The new firm, Lévesque Beaubien  
Geoffrion, joins National Bank of Canada.

1999
National Bank acquires First Marathon and merges  
its operations with those of Lévesque Beaubien Geoffrion 
to create a new power in the world of Canadian finance:  
National Bank Financial.

2002
It takes only 15 years for National Bank to evolve from  
a simple bank into a fully integrated financial group.  
New business units were created and prestigious financial 
institutions were acquired to make possible an extensive 
range of products and services to complement those already 
offered to individuals and corporations.

2008
National Bank Financial continues its expansion by acquiring 
Aquilon Capital Corp., Retirement Option Group, Beiber  
Securities, and Everest Financial Group in quick succession.

2009
National Bank Financial more fully integrates its operations 
with those of other segments of National Bank Financial 
Group to provide clients with an ever-expanding range of 
complementary services.
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A partner  
for all your 
financial needs

National Bank Financial 
advisors can also provide 
you with information about 
a host of products and 
services offered by National 
Bank Financial Group to 
individuals, institutions and 
corporations with special or 
complex needs, and direct 
you to the people that can 
provide the solutions.
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The entrepreneurs’ bank

National	Bank	–	Commercial	Division	

If you own or manage a business, our commercial 
division is the perfect partner for your financing 
and cash management needs. It also offers 
complementary services, such as payroll and group 
RRSPs, as well as group insurance through our 
insurance subsidiary. Our commercial division can 
also assist you with business assessments, mergers 
and acquisitions, and succession planning. 

If you are active in crossborder trade, we can 
provide all your foreign exchange-related services, 
including the use of hedging strategies to protect 
against currency fluctuations.

Protecting yourself and your loved ones

National	Bank	Insurance

Risk management is an important part of your 
financial planning. An analysis of your present and 
future needs and an insightful choice of insurance 
products that can grow along with your personal 
and professional life will give you and your loved 
ones security and peace of mind.  Depending on 
your situation, you might consider protecting 
your loans using life, disability and critical illness 
insurance, providing for income replacement in 
case of an unfortunate event, or taking a look 
at your business planning. In terms of general 
insurance, we are in tune with your need for 
adequate coverage.  Your Investment Advisor will 
work with National Bank Insurance to identify the 
best solutions for your risk protection needs.

Partner to independent investors

National	Bank	Direct	Brokerage

If you prefer to manage part of your investment 
portfolio yourself, National Bank Direct Brokerage 
is the partner for you. National Bank Direct 
Brokerage enables you to initiate your own buy 
and sell transactions on a broad range of financial 
products, including stocks, bonds, options, and 
investment funds. You choose your preferred way 
of submitting your orders – online, interactive 
telephone system, or by speaking to one of our 
representatives – secure in the knowledge that 
your instructions will be carried out quickly 
and accurately, no matter which form of 
communication you choose. National Bank Direct 
Brokerage also gives you access to a large number 
of modelling tools, financial calculators, market 
news and financial research to help you make the 
right investment decisions. NBDB is a member of 
the Canadian Investor Protection Fund. 

Wealth management for high-net-worth clients

Private	Wealth	1859

We have already mentioned Private Wealth 1859 
in the context of managed products, but this 
service offers a great deal more than just portfolio 
management. It puts specialists in every aspect of 
financial management at your advisor’s disposal 
to help him or her better serve the needs of 
affluent clients. Its mission is to provide wealth 
management services that are highly personalized, 
effective and confidential. With the support  
of specialized subsidiaries, a multi-disciplinary 
team provides a complete and integrated line 
of solutions for portfolio management, private 
banking services, financial, tax and estate  
planning, and insurance. In fact, Private Wealth 
1859 brings together all of the products and 
services offered by every business unit of  
National Bank Financial Group.

BNF_BRO_ang.indd   25 10-07-26   14:50



Managing your finances in the United States

Natbank

Whether for your personal requirements or those 
of your business, Natbank offers you banking and 
financial management support in the United States. 
The advisors in the Pompano Beach and Hollywood, 
Florida, branches provide fast, efficient service for 
all your banking needs:  savings, personal loans, 
mortgages, and other financing solutions. Natbank 
also has a secure site for online transactions.

Other subsidiaries

Natcan	Investment	Management

Natcan Investment Management is a full partner to 
all of National Bank Financial Group’s specialized 
investment units. From National Bank Securities 
mutual funds to National Bank Financial baskets 
to Private Wealth 1859 pooled funds, Natcan 
is responsible for the comprehensive, efficient 
management of these portfolios.

Natcan offers a diversified and comprehensive 
range of high-quality products across all 
global markets and multiple investment styles. 
Fundamental analysis is the focal point of the  
firm’s highly disciplined and rigorous risk-
management approach.

The firm also provides asset management services 
to institutional clients such as pension funds, 
mutual funds and life insurance companies. Natcan  
has close to $24 billion in assets under management  
for such institutional clients across Canada.

Innocap

A subsidiary of National Bank in partnership  
with BNP Paribas, Innocap provides managed 
hedge fund solutions with tightly controlled 
operational and market risks for institutional 
investors looking for alternative investment 
solutions, as well as for Private Investment 
Management portfolios. Innocap’s innovative 
platform involves active daily monitoring of 
alternative funds with complete transparency  
on the underlying positions.

Planning for future generations

National	Bank	Trust

National Bank Trust can be a valuable ally for 
people who have built up their wealth and want  
to ensure that it is transferred to their heirs 
according to their wishes and in the most  
tax-efficient way possible. National Bank Trust 
specializes in estate planning and estate 
liquidation services. Trusts can also be very useful 
financial planning tools, and this member of our 
group offers and administers asset protection 
trusts, intervivos trusts and testamentary trusts. 
National Bank Trust also manages pooled funds  
for our Private Investment Management service.
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Managing the world’s most  
important investments: yours!
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