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Are you swamped with 
various types of bank 
accounts for savings, 
chequing, credit cards, 
A home mortgage and 
other consumer loans? 

Are they at a number of different institutions? How much time do you spend on them? How much time
do you really want to spend on them? Is there a way to simplify your banking – and even save money on
fees and interest charges?

Yes. Our parent company, the National Bank of Canada, offers the full range of financial services that
you need, and your National Bank Financial Investment Advisor can refer you to experts for help in
rationalizing your banking and borrowing to reduce your expenses and increase your flexibility.

Day to day banking solutions
National Bank Financial Banking Package

This service, offered exclusively to National Bank Financial clients, features a low-fee bank account,
preferred rates on borrowing and an optional National Bank Financial Platinum MasterCard. Fees for
most banking transactions are waived – even for electronic bill payments, certified cheques and a supply
of personalized cheques. Plus, the monthly $7.95 fee for the whole package is also waived if you
maintain a minimum balance of $2,500 in your bank account.

FullAccess Service

Your investment account gives you a good return on your assets – including cash – but it’s not nearly as
flexible as your chequing account. Conversely, your chequing account is very practical for daily affairs,
but the interest rate is hardly impressive.

FullAccess Service combines the best of both. It allows you to consolidate your cash and your
investments in one central account. So, you can use this one account to buy chocolate chip cookies at
the supermarket and blue chip shares on the stock market. You’ll also earn more interest on your cash
balance and pay less interest on margin loans, a home mortgage, car loan and other personal borrowing.
Plus there’s more – much more. No fees on most banking transactions, no fees for money orders, a free
supply of cheques and if you choose to apply for the optional FullAccess Platinum Mastercard, you get
access to a Concierge service that can help you book a hotel room, recommend restaurants, get tickets
for sports events and shows in Canada or around the world, handle last-minute shopping needs and
more. You are eligible if your assets in all related accounts at National Bank Financial total $100,000 or
more. The annual administration fee for FullAccess Service is just $200. 

Optimize
Your Banking 
and Borrowing
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Mortgage solutions
A home is the biggest purchase most Canadians make. And the vast majority need a mortgage to make
the dream of home ownership a reality.

Consider this: The standard conventional 25-year mortgage pretty much doubles the cost of your home
if you repay the loan over the full amortization period. Are there ways to save money and clear that loan
sooner? The answer is yes. 

Here are two strategies to consider when arranging the mortgage. They can be used individually or
together.

Strategy #1: Shorten the amortization

The amortization is the repayment schedule. The standard conventional mortgage is amortized over 25
years. If affordability is an issue, you can seek a longer amortization, but will end up paying more –
possibly much more – in interest. On the other hand, if you can afford a higher payment, ask about
setting the mortgage amortization for less than 25 years. For example, with $100,000 borrowed at 6%,
setting the monthly payment at $200 over the normal amount would repay the loan in 15 years, not 25,
and save over $40,000 of interest in the process.

Strategy #2: Accelerate you payments

The standard mortgage payment is made monthly. But you could also opt for weekly or bi-weekly
payments. Consider matching the timing of your mortgage payment to how often you get paid at work.
At 6%, bi-weekly payments can reduce the interest on a $100,000 mortgage by about 20% – and clear
the loan four years earlier.

Here are four strategies to keep in mind once you’ve become a home owner and began making
mortgage payments:

> Reduce principal with a lump sum repayment: If your mortgage is closed, you can repay up to
10% of the borrowed amount at any time during each calendar year. You might make one payment
or several. For example, when you receive the tax refund for your RRSP contribution, use most or
all of it to pay down your mortgage principal. 

> Top up regular payment: At each payment date, you can make an additional payment that is equal
to or lower than your regular payment. Suppose your employer introduces an incentive plan that
pays a monthly bonus. Or maybe your children have reached school age and your spouse is going
back to work full- or part-time. Use that new money to increase your mortgage payment.

> Increase instalments: Once a year you can have National Bank boost by up to 100% the amount of
your regular payments due for the rest of the term. This, for example, enables you to index your
mortgage payment to your salary. If you get a 2% pay raise after tax and deductions, boost your
mortgage payment by 2%. There will be no impact on your cash flow, but the extra mortgage
payments will save interest and clear the loan sooner. 

Amortization
Short (15) Long (25)

Loan $100,000 $100,000

Rate 6% Fixed 6% Fixed

Monthly Payment $839.88  $639.81 

Total Interest $51,579 $91,942

Payments
Bi-weekly Monthly

LOAN $100,000 $100,000

Rate 6 % fixed 6 % fixed

Amortization 21 years 25 years

Payment $319.91 $639.81

Total interest $74,455 $91,942
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> Pay down at renewal: When your mortgage term comes up for renewal, you can reduce the
principal by as much as you want without penalty.

More than the regular “5 year term mortgage”
Almost half of all Canadian homeowners have no mortgage. They own their own homes free and clear.
Your National Bank Financial Investment Advisor can refer you to banking specialists who have a
number of innovative programs that go way beyond the traditional 5-year mortgage. These programs
are designed to help you join the “free and clear” club by saving money – money that can then be used
to accelerate your mortgage repayment. 

Variable Rate Mortgage

Dr. Moshe Milevsky, a personal finance expert and associate professor at York University did a detailed
study of Canadian mortgage rates from 1950 through 2000. He concluded that 88% of the time
homeowners would have been better with a variable rate mortgage than a fixed rate one. The study
period included the late 1970s and early ‘80s when mortgage rates were running in the 20% range. A
2004 update by Dr. Milevsky and a link to his original report are available at
www.ifid.ca/newsletters.htm. Search on Mortgage Financing.

You must understand, however, that a variable-rate mortgage requires the psychological and financial
ability to handle interest rates that fluctuate. 

Money-Saver Mortgage

Ask your National Bank mortgage expert about the Money-Saver Mortgage if you’re willing to ride the
mortgage market’s ups and downs in order to minimize your interest cost. The mortgage is issued with a
five-year term and the interest rate and payment are automatically adjusted every three months. If you
change your mind, you may convert the rest of your term to a fixed-rate structure at any time. 

HOME BUYERS’ PLAN

The Home Buyers’ Plan is for first-time buyers and
those who have not owned a home for five years.*
You and your spouse can each withdraw up to
$20,000 from your RRSP to boost your down
payment.** 

The withdrawal is really an interest-free loan from
the RRSP. You have 15 years to repay the money,
starting the year after the year of withdrawal. Each
required repayment will equal 1/15th of the
withdrawal – but you can pay more, and that’s
advisable to increase the growth of your RRSP. If you
miss a required repayment, the Canada Revenue
Agency will tax that amount as a regular RRSP
withdrawal.

If you don’t have $20,000 in your RRSP but do have
available contribution room, ask your National Bank
Financial Investment Advisor about an RRSP loan. 

For more details, consult the Canada Revenue
Agency publication RC4135 at www.cra-arc.gc.ca.

* The five-year period is based on the date of the RRSP withdrawal, 
which would normally occur just before the purchase closes. That is 
often 30-90 days after the offer is accepted. 

** The money must be in the RRSP for at least 90 days before the 
withdrawal. Withdrawals cannot be made from locked-in RRSPs,
locked-in retirement accounts or life income funds.
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New to the housing market?
Step 1: Calculate your borrowing capacity
You can do this by yourself with calculators at www.nbc.ca.

Step 2: Request a pre-approved mortgage loan…before you need it
Pre-approval means National Bank commits to providing a certain level of financing. Having your financing lined up can
enhance your negotiating power and make your purchase offer more credible. Plus, National Bank guarantees the
mortgage rate for 90 days. You’re protected if rates rise during the period, but still benefit if they fall.

Step 3: Plan for additional costs
Generally, there are three types of costs: mortgage transaction fees, municipal taxes and property expenses. Your lawyer
can give you an estimate of the mortgage transaction fees and taxes.

Mortgage transaction fees

Sales taxes New home purchases are subject to federal and provincial sales taxes 
However, you may qualify for a tax rebate in certain cases. Please check with 
your builder.

Guaranteed mortgage loan fees Only the insurance premium can be added to your total mortgage amount.
(CMHC or Genworth Financial Provincial taxes are payable on the premium amount.
Canada)

Legal fees Lawyer or notary.

Inspection fees A building inspector will determine whether repairs are needed, and provide
a cost estimate.

Appraisal fees A real estate evaluator can assess the property’s market value.

Municipality

Property taxes (plus school taxes Property taxes are based on the municipal evaluation.
in Quebec only)

Adjustment for property taxes If the vendor has paid for certain taxes and utilities in advance you will have  
and prepaid utilities (plus school to provide reimbursement for the period during which you occupy the property.
taxes in Quebec only) 

Real estate transfer tax This tax is based on the price at which the property was sold for.
(Welcome tax)

Property

Home insurance Mandatory

Maintenance expenses For the lot, roof, pool and snow removal, etc.

Moving expenses Vary according to the distance of the move and the type of moving service
you use.

Service fees Electricity, cable and phone.

Miscellaneous Excavation, property improvement, interior decoration and furniture

Already a homeowner?
You can renew your mortgage up to four months before the expiry of your term. If you would like to renegotiate your
loan before then, don’t hesitate to ask. You can probably change the conditions of the loan, but might have to pay a
penalty if your mortgage loan has a closed term.

Selling your property?

Here are three ways to avoid paying a mortgage penalty:

1. Roll-over mortgage
You can transfer the interest rate, balance and maturity date of your mortgage to a new mortgage, but the current
interest rate will be applied to any amount over your current balance.

2. Transfer the mortgage
No penalties are payable if the buyer of your house takes on the terms and payments of your mortgage.

3. Open-term mortgage 
This is for those whose current mortgage term will run out while their home is on the market. Renew the existing
mortgage as a 6 or 12-month open mortgage. If the property sells during that time, the mortgage can be repaid with no
penalty.
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Personal credit solutions
There are many reasons to borrow money. Maybe for a new car. Or a home renovation project. A
wedding or dream vacation. Or to just tide you over during a cash crunch, perhaps because your income
varies a lot from month to month or quarter to quarter.

The best consumer loan is one that’s available when you need it, but that costs nothing when you don’t.
In other words, a line of credit. 

A line of credit is a preauthorized borrowing limit. You can borrow money as you need it and repay the
loan as you can. Interest is charged only on the outstanding balance, and the rate is typically less than
on a standard personal loan.  There are lots of different personal credit products available on the
market today. Two innovative products offered by our parent bank are described below:

Personal Flex Line 

The Personal Flex Line offers all the flexibility of a traditional line of credit. You need only apply once.
The borrowing limit starts at $5,000 and can range upward depending on your income, net worth and
credit history. Money can be drawn electronically or by cheque. Flexible repayment provisions include a
minimum interest-only monthly payment and two options for repaying the principal: a fixed amount or
a percentage of the outstanding balance. 

All-in-One 

The All-In-One line of credit features user-friendliness, flexibility, accessibility and autonomy.  Secured
by real property and/or investments, the All-In-One enables you to consolidate your financing needs at
a very attractive rate. With just one application you can create a set of loans to meet various purposes.
This enables you to track each project and separate interest that is tax-deductible from interest that is
not. Easy access to money when you need it, easy record keeping to meet personal, tax reporting and
business management needs. 

The entry point is a “master account” set at your total borrowing limit. Then, as the illustration shows,
you can establish a sub-account for each need.

The total credit limit starts at $25,000 and ranges upward depending on your income, net worth,
security and credit history. National Bank keeps it simple when setting the interest rate; the rate on all
borrowing – for any purpose – is prime. Period. Money can be drawn electronically or by cheque.
Flexible repayment provisions include a minimum interest-only monthly payment and two options for
repaying the principal: a fixed amount or a percentage of the outstanding balance.

> Payroll deposit
> Fees related to 

the structure
> Current account

transactions
> Deposit interest

> Monthly payment:
$750

> Repayment over
15 years

> Including municipal
taxes

> Minimum payment
> Interest tax 

deductible

> Additional account
holders

> Minimun payment

Sub-account 2
Home

Balance: -$70,000

Sub-account 3 
Business/Investment

Balance: -$5,000

Sub-account 4 
Education

Balance: -$5,000

Sub-account 1 
Transaction account

Balance: $10,000

Fixed Limit
(Limit specific to a sub-account)

– $10,000

Variable Limit
(global limit minus fixed limit)
Available limit: $90,000
Cumulative balance: -$65,000
Available balance: $25,000

Master Account
Global credit limit: $100,000

Guarantee / Insurance
Minimum monthly payment: $375*

* Example based on a rate of 6%.
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Easy as 1-2-3
A great way to free up money for long-term investment is to coordinate your banking and borrowing in
order to minimize fees and interest charges while maximizing convenience and control. The solutions
summarized here can make that possible. 

> Pick the optimal solution for day to day banking

> Pick the optimal solution for your home mortgage

> Pick the optimal line of credit

Ask your National Bank Financial Investment Advisor to refer you to a banker for more information on
these products. You can also find a wealth of details on National Bank’s website www.nbc.ca

Using the National Bank web site 

Whether it’s checking your account, moving money, paying bills or applying for a loan, the National
Bank web site enables you to do your banking from your own computer, in just a few minutes. With no
need to leave your home – and no line-ups!

Your online statement and banking transactions are continuously updated through the day. So, with just
a few clicks, you can see your up-to-date status. You’ll also find a wealth of useful information on our
products and services.

Online services access is
on the main page of
the National Bank Web
site.

Use the last 11 digits of
your client card and
choose a password to
access the secured area.
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By clicking on a specific
account, you can visualize
the details of the recent
transactions and you can
also get a history of past
transactions.

You get a summary of all
your National Bank
accounts, lines of credit
and Mastercard account.

You can pay bills for your
personal list of suppliers
selected from a possibility
of 2,600 in Canada.

You can transfer funds
from any accounts or line
of credit opened at
National Bank.
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By selecting the
MasterCard tab, you see
the outstanding balance,
the detailed transactions
and the total of your
reward points.

By selecting the Online
Application tab, you can
order cheques and apply
for various services and
products.

By selecting the Profile tab
you can update your
personal information and
personalize the display of
your banking information.

You can also transfer
funds to someone else’s
account if it is with
National Bank.

The particulars contained herein were obtained from sources which we believe reliable but are not guaranteed by us and may be incomplete. The opinions expressed are based upon 
our analysis and interpretation of these particulars and are not to be construed as a solicitation or offer to buy or sell the securities mentioned herein. The Firm may act as financial
advisor, fiscal agent or underwriter for certain of the companies mentioned herein and may receive a remuneration for its services. The Firm and/or its officers, directors, representatives,
associates, may have a position in the securities mentioned herein and may make purchases and/or sales of these securities from time to time in the open market or otherwise.
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